[bookmark: _z2w2m7edbp13]So you want those juicy points, don’t you??
Hey, we don’t blame you. 50 points is 1/5th of your way to a free FBBC World Conference 2018 ticket. All you have to do is throw your own “Toys for Tots Million Dollar Mission” live event with your FBBC Fam!

You might be scratching your head, unsure of where to start. That’s totally normal. Planning any event, let alone a live event supporting charity, is a tall order.

We created this guide to make running your live event about as easy as counting up to 20. If you have any further questions, shoot an email to jasmine@fitbodybootcamp.com, who should be able to help you out.

[bookmark: _olvj0nyp74yw]First things first...what kind of event should you run?
This is totally up to you! Really, anything that gets people to donate money to our “Million Dollar Mission” is perfect. Our recommendation would be to host a telethon at your FBBC location.

A telethon is a live event where you call people to try and raise money for a cause. They’re really popular when you need to collect donations in the wake of a natural disaster. Typically, a bunch of celebrities pack into a room and start asking people for donations over the phone.

You’d be surprised at how well this actually works.

That leads to the first step: Get as many of your clients to participate as possible. You can hold it after the last boot camp session of the day or even on a weekend.

Now all you need to do is have your clients bring in their cell phones. That’s it—nothing more, nothing less!

[bookmark: _5hq0ez78tbe0]Now then, how to raise that money…
Once you’ve recruited an army of clients to help you out, your next task is obviously to raise some money!

Have your clients get on the phone and dial their family, friends, neighbors, co-workers, local businesses, etc. Have them pitch the idea of the “Million Dollar Mission” to them.

I would recommend having a script ready for each of your callers to use when pitching people. Maybe something like:

“Hey _________! How’s it going? Good to hear from you!

So I wanted to let you know that the fitness studio I work out at, _________ Fit Body Boot Camp, is hosting this awesome fundraiser for Toys for Tots. It’s their mission to make sure every child has a brand new toy this holiday season.

We’re hosting a telethon right now to try and get the total amount donated up to $1,000,000! Now we’re getting pretty close, but we still need some help.

I thought only thousands of children worldwide didn’t get gifts during the holidays. Turns out that millions and MILLIONS of children don’t receive any presents around this time of year. They’re left feeling neglected and ignored.

No one wants to feel like that. That’s why I’m so excited to help this cause out!

I’m asking you as your (relation to person) to see if you could help these kids out with a donation.”

(If yes, help them donate via fbbcgives.com/donate)

You might get some objections on the phone—stuff like:
· Well, I JUST paid my bills…
· I need to know more about this program…
· How do I know this isn’t a scam?

That’s ok! Objections are natural. You just have to know how to answer them.

Have your clients stress that each donor will be a part of history. Everyone wants to give back during the holidays, but not everyone knows which organizations will do the most with their money. Assure them that every penny they donate will make Christmas brighter for a child in need. They can also talk about “Blast Fat, Give Back” and how every cent of that promotion goes to Toys for Tots.

I recommend having your callers leave the Toys for Tots website open while they’re on the phone. Have them go to this link, where they’ll find a full chronology and fact list to refer to on calls: https://www.toysfortots.org/about_toys_for_tots/toys_for_tots_program/chronology.aspx

It might help to have a quick “closing” session with your clients before the telethon. That’s when you can teach them the basics of closing—hey, you know a thing or two about that!

[bookmark: _f95y17xsm84d]Questions? Concerns?
Email jasmine@fitbodybootcamp.com, and she’ll help you out!


